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Canadian Car Plants 


Increase From 11 to 18; 
1931 Production 84, 614 


This Figure anesiinie With 153,322 Last Year and 
262,625 in Record Year 
Of 1929 


Montreal, Can., 


Jan. 28.—Production returns for the 


automobile industry in the Dominion of Canada show that 
eighteen firms were building or assembling vehicles here 


during 1931. 


This compares with eleven concerns during 


1930. The number of American companies which started 
production in the Dominion last year, due to tariff restric- 


tions on importation, have 
Canadian industry, 

Production of automobiles in Can- 
ada during 1931 at 82,614 cars was 


46 per cent. under the 153,372 cars 
of the previous year, says a state- 
ment issued by the Dominion Bu- 
reau of Statistics. The record out- 
put for the industry was estab- 
lished in 1929 when 262,625 cars 
were produced. Statistics on the 
Canadian motor car industry which 
are available since 1917 show that 
for the fifteen-year period the pro- 
duction was lower than in 1931 on 
only two occasions, viz in 1918 out- 
put was reported at 82,408 cars and 
in 1922 at 66,246 cars. 

Of the total output last year 69,981 
cars were m-ce for sale in Canada, 
. the batance of 12,633 cars being in- 
tended for export. These figures 
represented a decline from the next 
preceding year of 36 per cent. in 
the number of cars made for sale 
in Canada and 71 per cent. in the 
number made for export. The ap- 
parent consumption of automobiles 
in Canada during the year, as deter- 
mined by adding the 69,981 cars 
made for sale in Canada to the 
8,739 cars imported, amounted to 
78,720 cars. 

A calculation based on the figures 
of the past six years shows that 
the number of cars withdrawn from 
use each year amounted to about 7 
per cent. of the number of licenses 
issued in the preceding twelve- 
month period. Applying this per- 
centage it is estimated that the 
number of worn-out cars needing 
replacement in 1931 amounted to 
85,600. The 78,720 new cars placed 
on the roads of this country during 
the year were not enough to replace 
the 85,600 cars which would or- 
dinarily have been scrapped. 


‘DEA CHOSEN LEADER 
OF MICHIGAN A. T. A. 


Detroit, Mich., Jan. 28.—For the 
first time in its twelve years of 
existence a Detroit man has, been 
chosen as president of the Michigan 
Automotive Trade Association. J. M 
O’Dea, local distributor of Graham- 
Paige, was thus honored at yester- 
day’s annual meeting of the organi- 
zation, succeeding A. B. Burkholder 
of Grand Rapids. 

Fred G. Pinkham of Jackson was 
named as vice-president, while H. 
H. Shuart of Detroit and James 
Dickson, Jr., also Detroit, were re- 
elected secretary and treasurer, re- 
spectively. District directors named 
are Barney Habel of Pontiac, Aaron 
De Roy of Detroit and Howard Cook 
of Lansing. Harry May of Monroe, 
G. H. Dickerson of Mount Clemens, 
Joseph Thompson of Ypsilanti and 
A. B. Burkholder of Grand Rapids 
are directors at large. 

The meeting had one of the larg- 


(Continued on Page 2) 


increased the 


| NATIONAL USED CAR 
MARKET REPORT, INC. 
PRESIDENCY TO HAY 


Chicago, Jan. 28—Two former 
presidents of the National Automo- 
bile Dealers Association were e‘ected 
officers and a third a director of the 
National Used Car Market Report, 
Inc., publishers of the Blue Book, 
Red Book, and other used car serv- 
ices, at the organization’s annual 
meeting, it was announced today. 
The meeting was held at headquar- 


ters of the company here, 1315 South 
Michigan Ave. 

Thomas J. Hay, who was chosen 
president, and C. E, Gambill, treas- 
urer, served as chief executives of 
the National Automobile Dealers 


considerably 


(Continued on _Page 2) 


PITTSBURGH SHOW 
CROWDS SET RECORD 


Pittsbregh, Pa., Jan, 28.—The au- 
tomobile show which opened Satur- 
day has aroused greater public in- 
terest than any similar event in 
years. Attendance figures for the 
first four days are far in advance of 
last year’s record for a similar pe- 
riod, though definite statistics have 
not yet been given out. 

Dealers are reporting a remark- 
able increase in sale at the show 
and in their showrooms about town. 
The enthusiastic interest accorded 
the show by the general public has 
stimulated optimism among the 
dealer group here. The merchants 
believe that the interest shown in- 
dicates an early return of prosper- 
ity. The notable improvements in- 
corporated in the 1932 cars have 
stimulated buying interest. 

The show management confident- 
ly eaxxpects this show to be the most 
successful in the history of such ex- 
hibitions in Pittsburgh. 


BEALL NAMED EXECUTIVE 
OF CONTINENTAL MOTORS 


Detroit, Jan. 28—-F. F. Beall has 
been elected vice-president and a 
member of the executive commit- 
tee of the Continental Motors Cor- 
poration. All other officers were 
re-elected. 

Mr. Beall was for many years 
identified with the Packard Motor 
Car Company and was one of the 
organizers of the Gray Motor Car 
Company. For the past year he 
has been a director of Continental 
Motors. 


$12 Per Year. 


—— 
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Riding Comfort Feature of S. A. E. 
Discussions as Meeting ! Nears End 


NASH, HOME TO MARK "| Diesel Engines, Fuels and Military Motorized Equip- 


ment Also Under Discussion 





68TH BIRTHDAY, SEES 
TREND TO RECOVERY 


CHARLES W. NASH 

Kenosha, Wis., Jan. 28.—On his 
sixty-eighth birthday anniversary 
today, his first as chairman of the 
board instead of president of his 
company, Charles W. Nash inter- 
rupted an itinerary of dealers’ 
meetings and automobile shows to 


(Continued « on Page n 


PARTS, EQUIPMENT 
SHOW TO BE HELD 
IN PHILA. MARCH 8 


Philadelphia, Jan. 28.—The Phila- 
delphia Automotive Equipment and 
Parts Show, recognized as_ the 
largest of its kind in the country, 
will be conducted under the spon- 
sorship of the jobbers in ¢o-opera- 
tion with the Shop Equipment 
Promotion group of the Middle 
Atlantic division, of which Ralph 
E. McConnell is chairman, at 401 
North Broad St., from March 8 to 
11, inclusive. As in the past two 
years, Harry S. Plummer will be 
shew manager. A complete main- 
tenance picture will be presented, 


(Continued on Page vn 


50%, ATTENDANCE 
GAIN IN SPRINGFIELD 


Springfield, Mass., Jan. 28.—Inter- 


‘est in the 17th annual Springfield 


automobile show, under the auspices 
of the Springfield Automotive 
Trades Association is exceeding all 
expectations of its sponsors, the at- 
tendance being more than 50 per 
cent, greater than last year and the 
opening day was the largest in seven 
years. 

Due to the excellent crowd attend- 
ing during the opening day the man- 
agement of the show turned over 
$505.75 to the Mayor’s Unemploy- 
ment Fund. 

In addition to the display of auto- 
mobiles there is also on view the 


(Continued on Page 3) 


Detroit, Jan. 28.—The end of the national meeting of 
the Society of Automotive Engineers is in sight, the big con- 


vention winding up tomorrow. 


It has been a decided success, 


well attended, interesting papers and plenty of discussion, 
featured by the sensational reception given Sir Dennistoun 
Burney and his rear-engine streamline car. 





FEDERAL COURT RULING 
ON U. S. CAR SEIZURE 
WILL WORK HARDSHIPS 


Seattle, Wash., Jan. 28.—In the 
local Federal Court Judge Jeremiah 
Neterer has just handed down a de- 
cision involving seizure of an auto- 
mobile by the government that is 
far-reaching and very much of a 
surprise, 

The Federal jurist ruled that if a 
motorist transports a friend across 
the Canadian boundary line, and if 
contraband is found in possession 


(Continued on Page 7) 


BENDIX TO USE SPACE 
IN PEERLESS FACTORY 


Cleveland, Jan. 28.—On the heels 
of the announcement recently made 
in the Automotive Daily News of 


the election of Caleb Bragg and 
David Bancroft, two Bendix sub- 
sidiary representatives, to the board 
of directors of the Peerless Motor 
Car Corporation, it is stated that 
the Bendix Corporation is planning 
to utilize space in the Peerless plant 
for the manufacture of new 
products. 

The Bendix Corporation, J. A. 
Bohannon, president of Peerless, 
says, has been a Peerless stock- 
holder since the last underwriting 
of stock of the motor car company 
and Vincent Bendix has been an 
important stockholder in the Peer- 
less Company for two years. 

The Peerless Company has ex- 
Pended considerable money in the 
development of a new type of car, 
Mr. Bohannon announces, Several 
months ago plans were launched for 
the production of an all-alumimum 
car. The company will have a dis- 
play at both the Cleveland and Chi- 
cago shows opening this Saturday. 


“2 As the fourth day opened this 


morning the card showed two im- 
portant subjects, a discussion of 
the Diesel engine in the morning, 
with Joseph Kuttner of New York 
city presenting “Air Capacity and 
Speed of Diesel Engines as a Basis 
for Appraising Their Automotive 
Characteristics” and the joint paper 
of A. W. Pope, Jr., and J. A. Mur- 
dock after Waukesha Motor Com- 
pany on “Compression Ignition 
Characteristics of Injection Engine 
Fuels” and a production session. 

At the latter the speaker was Gor- 
don Lefebvre, formerly of Oakland 


4 Pontiac and now a Detroit. consult- 


ing engineer. He presents “Responsi- 
bility. of Manufacturing Manage- 
ment.” 

In the evening the Detroit section 
acts as host to the National Society 
at a dinner at which Maurice Hol- 
land of the National Research 
Council talks on “Teamwork in Re- 
search.” Alex Taub, head of the 
Detroit section and Chevrolet en- 
gineer, is to be toastmaster. 

Simultaneous morning meetings 
Wednesday were devoted to riding 
comfort for the benefit of the pas- 
senger car fraéernity and motor 
truck maintenance for those whose 
interests incline in that direction, 


(Continued on Page 8) 


PATERSON’S SHOW 
CROWD BEST EVER 


Paterson, N. J., Jan. 28.—The 
twenty-third annual Paterson auto- 
mobile show is attracting the largest 
attendance ever recorded in the his- 
tory of the expositions here. 

Harry M. Smith, president of the 
Paterson Auto Trades Association, 
lauded the dealers for their courage 
in undertaking the gigantic project. 

A crowd estimated as nearly 6,000 
thronged the large drill shed and 
inspected the various new models of 
automobiles, trucks and accessories 
on display. A feature of this year’s 
exhibition is the motorboat which 


(Continued on Page 3) 





Eastern Canadian Sales 
Off Sharply During 1931 


Toronto, Canada, Jan. 28.—New 
passenger and commercial car sales 
in eastern Canada for the twelve 
months ended December 31, 1931, 
totaled 56,254 passenger and 10,973 
commercial, according to registra- 
tion figures made available today 
by Might Directories, Ltd., covering 
the provinces of Ontario, Quebec, 
New Brunswick, Nova Scotia and 
Prince Edward Island. 

The 1931 new registrations repre- 
sent a decrease of 21,419 passenger 
and 3,153 commercial sales from the 
1930 registrattons, and a 58,764 pas- 
senger and 7,689 commercial car de- 


crease from 1929 figures. Passen- 
ger car registrations amounted to 
77,673 in 1930, and 115,018 in 1929; 
commercial registrations were 14,126 
in 1930 and 18,662 in 1929. 

Sales of passenger cars in 1931 
showed a heavy decrease from the 
previous two years, the total for the 
year being less than half the 1929 
high mark. Commercial car sales 
suffered to a lesser extent, the de- 
crease between 1931 and 1929 regis- 
trations being roughly 40 per cent. 

December new car sales amounted 


(Continued on Page 6) . 
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O’DEA CHOSEN LEADER 
OF MICHIGAN A. T. A. 
FIRST FROM DETROIT 


(Continued from Page 1) 


est attendances in its history. At the 
afternoon session the dealers lis- 
tened to rattling good talks by C. C. 
Hanch of the finances companies, 
Robert Graham, vice-president of 
Graham-Paige and J. W. Frazer, 
general sales manager of Chrysler, 
while at the banquet in the eve- 
ning the speaker was Paul G. Hoff- 
man, president of the Studebaker 
Sales Corporation, on the 1932 out- 
look. 

The association passed several 
resolutions. One indorsed the N. A. 
Cc. C. pact on the introduction of 
new models at the end of the year, 
declaring it had been a success. 
Another declared that a Federal tax 
On gasoline would seriously hamper 
the industry. 

TRUCKS START FIGHT 
ON TENN. MILEAGE TAX 


Nashville, Tenn., Jan. 28.—The 
Roadway Express, Inc., of Akron, O., 
and Motor Freight, Inc., of Detroit, 
Mich., have filed a bill in United 
States District Court here attack- 
ing validity of Tennessee's new mile- 
age tax on interstate trucks. 

The tax under fire is graduated 
in proporation to the carrying ca- 
pacity of the vehicle as rated by 
the manufacturer. The levy for a 
one and one-half to three ton truck 
is % cent a mile; for three to five 
tons it is 1 cent; five to eight tons, 
3 cents, and for more than eight 
tons, 5 cents. 


CRAMER REPRESENTATIVE 
FOR BOSTON WOVEN HOSE 


Detreit, Mich., Jan. 28. — An- 
nouncement is made here by the 
Boston Woven Hose and Rubber 

- Company, of Cambridge, Mass, that 
effective immediately, V. C. Cramer 
will represent it in the automotive 
industry, with headquarters in 
Detroit. 

“Vic” was for approximately seven- 
teen years in charge of standard 
equipment selling for the F. S. Carr 
Company which is now in process 
of liquidation. The Boston Woven 
Hose and Rubber Company is one 
of the leading manufacturers in the 
country of coated fabrics and auto- 
motive products. 


WORTHINGTON PUMP HAS 
SALES CONVENTION 


Harrison, N. J., Jan. 28.—Harry C. 
Beaver, president of the Worthing- 
ton Pump and Machinery Corpora- 
tion of America, opened the con- 
vention of petroleum sales promoters 
and engineers of the company in 
the auditorium of the Harrison 
works. Fifty men from Worthing- 
ton organizations throughout the 
country were present. 

The program of three days at 
Harrison included addresses by en- 
gineers and executives of the com- 
pany, general discussions, shop in- 
spection trips and demonstrations of 
machinery and equipment used in 
the petroleum industry. 

The group will go to the Holyoke, 
Mass., works for a two-day session 
after which a one-day meeting will 
be held at the Buffalo works. 
JERSEY CITY DEALER 

OPPOSES TAX LEVY 

Jersey City, Jan. 28.—Discrimina- 
tory and inequitably levied taxes 
can become a serious obstacle in 
the path of returning prosperity, 
asserted Frank M. Mitchell, Pack- 
ard dealer, here. Mr. Mitchel] re- 
ferred specifically to the Treasury 
Department’s proposed 5 per cent. 
excise tax on automobiles. He 
called? the proposed automobile tax 
an unjust and additional burden on 
an industry already overburdened 


GOODYEAR RESUMES 
SIX-DAY SCHEDULE 
Akron, Jan. 28—Employees of 
Goodyear Tire and Rubber Com- 
pany who have been working five 
days a week are back on a six-day 
schedule today, The six-day week 
of thirty-six working hours will 
continue indefinitely. The four-day 
week of twenty-four working hours 
was in effect during December, 


Feith 
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33 WILLYS SEDANS SOLD 
CLEVELAND CAB SERVICE 


Toledo, O., Jan. 28—Shank-Cob- 
ley, Inc., Willys-Overland distribu- 
tor, recently delivered thirty-three 
more Willys Six sedans to the 
Knight Cab Company of Toledo, 
which now makes a total of 111 of 
these cars they are using in their 
taxicab service in Toledo. 

Shank-Cobley has closed a new 
dealership for Willys-Overland cars 
with the Walter E. Greenawalt 
Company, 322-324 West Market St., 
Lima, O., which will handle the sale 
of Willys-Overland products in that 
vicinity. 


INDUSTRY BUYING 
MACHINE TOOLS 


New York, Jan. 28.—In its cur- 
rent issue Iron Age reports that the 
machine tool makers are now get- 
ting some large orders for equip- 
ment, particularly multiple spindle 
drilling machines. The total of 
these orders is said to run into 
several hundreds of thousands of 
dollars. A few companies have di- 
vided up most of this business and 
the machine tool industry as a 
whole is extremely dull. 

The publication says: 

“The Ford Motor Company has 
been the Jargest buyer of new metal- 
working equipment. Outside of the 
automobile industry, metal-working 
manufacturers are slow to place 
orders even for the tools for which 
they have inquired in _ recent 
months. 

“Many companies are deeply con- 
cerned in the problem of giving em- 
ployment to as many of their men 
as possible, and, while they may 
recognize the ultimate benefits to 
be derived from the instaHation of 
more modern shop equipment, they 
are hesitant in ordering replace- 
ments when such changes will dis- 
place some labor.” 


SPLITDORF HOLDERS 
FORM COMMITTEE 


New York, Jan. 28.—A committee 
to protect the interests of holders 
of five-year 7 per cent. convertible 
debentures of the Splitdorf-Bethle- 
hem Electrical Company has been 
formed, it was announced yesterday. 
It said the business and financial 
prospects of the Splitdorf Electrical 
Company, formerly the Splitdorf- 
Bethlehem Electrical Company, were 
such that the company probably 
would be unable t> pay interest due 
on March 1 on the Splitdorf-Beth- 
lehem debentures, which will mature 
on September 1. 

Willard A. Mitchell of 141 Broad- 
way, New York, is chairman of the 
protective committee. The other 
members are George A. Kinney, 
vice-president of the Chase National 
Bank, and Wilbur Munn, president 
of the Second National Bank of 
Orange, N. J. Ernest J. Howe of 
Blyth & Co., Inc., is secretary, Mc- 
Carter & English of Newark are 
counsel, &nd the Chase National 
Bank is depository. 


TWO OFFICIALS RESIGN 
POSTS WITH OAKLAND 


Pontiac, Mich., Jan. 28.—Follow- 
ing the appointment of Robert H. 
White as advertising manager of 
the Oakland Motor Car Company, 
as previously told in Automotive 
Daily News, announcement is made 
of the resignations of Allen H. Nor- 
man, assistant advertising manager. | 
and Robert A. Armstrong, assistant 
service manager. 

Mr. White, who succeeds P. Wes- 
ley Combs, resigned, said today no 
further changes in personnel are 
contemplated. 
SEATTLE AUTOMOBILE ASS’N 

MOVES TO NEW OFFICE 

Seattle, Wash., Jan. 28—The 
Seattle Automobile Association is 
now in new offices in the Dexter- 
Horton Building, with Carl Heussy 
as manager-secretary. William O. 
McKay is the new president. 

EDISON BATTERY EXHIBIT 

Newark, N. J., Jan. 28.—The series 
of trade promotion exhibits spon- 
sored by the Newark Chamber of 
Commerce in the lobby of the Rob- 
ert Treat Hotel this week features 
storage batteries and component 
parts manufactured by the Edison 
Storage Battery Company, Orange. 


NATIONAL USED CAR 
MARKET REPORT, INC., 
PRESIDENCY TO HA 
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Association, as did J. R. Histed, who 
was elected a director. W. E. Butler, 
newly elected vice-president of the 
National Used Car Market Report, 
Inc., is a former president of the 
Illinois Automotive Trades Associa- 
tion, while George H. Bird, secre- 
tary, has held the presidency of the 
Chicago Automobile Trade Associa- 
tion. 

Mr. Hay has been identified with 
the automobile industry for thirty- 
two years in various capacities, first 
as a factory executive and afterward 
in turn as a dealer, distributor, 
branch manager and owner of his 
own business. In all of these enter- 
prises he has gained a broad experi- 
ence in used car trading and mer- 
chandising. He was named by the 
National Used Car Market Report, 
Inc., as general manager late last 
summer to fill the unexpired teri 
of the late Timothy D. Beard. 

Since becoming affiliated with this 
organization Mr. Hay has put into 
effect a re-zoning plan, whereby the 
United States is now divided into six 
zones. The new issue of the Blue 
Book just off the press takes cog- 
nizance of this revised zoning plan 
and in addition it presents a more 
convenient physical appearance that 
makes the used car appraisal figures 
easier to read. 

In his new capacity Mr, Hay is 
devoting his entire time to the ac- 
tivities of the National Used Car 
Market Report, Inc. 


SOUTH JERSEY GROUP 
PROTESTS COUZENS BILL 


Camden, N. J., Jan. 28.—Protest 
that the Couzens Senate bill in its 
present form would not benefit 
South Jersey will be made before 
the Senate Interstate Commerce 
Committee by a large delegation 
representing the Camden County 
Chamber of Commerce, 

Plans are going forward for Cam- 
den and South Jersey representa- 
tion at the hearings, according to 
Loyal D, Odhner, secretary of the 
chamber. 

The Couzens bill proposes regula- 
tion of interstate motor bus trans- 
portation. The bill has been con- 
demned by the local chamber’s 
transportation committee on the 
ground revision is needed and im- 
mediate action taken toward legisla- 
tion governing short-distance inter- 
state bus operations in the metro- 
politan area; that a provision in the 
bill prohibiting railroads either -to 
consolidate with or to purchase in- 
terstate bus lines should be elim- 
inated. 


PLAN TO REORGANIZE 
FISK RUBBER FIRM 


Springfield, Mass, Jan. 28—A 
plan of reorganization of the Fisk 
Rubber Company, worked out and 
approved™by the protective commit- 
tees for the first mortgage bonds 
and five-year notes, has been an- 
nounced. This plan involves the 
formation of a-new company which 
will acquire the plants and other 
properties now in receivership, and 
will exchange its 7 per cent. pre- 
ferred and common stocks for the 
present Fisk Rubber first mortgage 
bonds and notes and claims. The 
plan further provides that first 
mortgage bondholders, note holders 
and holders of claims and all classes 
of Fisk Rubber Company stockhold- 
ers shall have privileges to sub- 
scribe to the new stock as set up in 
the plan. 

The reorganization plan is de- 
signed to terminate the receivership 
which was brought about in Jan- 
uary last year. 


R. T. TORRENCE PROMOTE” 

Fargo, N. D., Jan. 28.—R. T. Tor- 
rence, who has been district repre- 
sentative for the Minneapolis branch 
of the Buick Motor Company, with 
headquarters in Fargo, has been se- 
lected as manager of the Duluth, 
Minn., Buick-Oldsmobile, Inc., and 
has left to take over his new duties. 
Mr. Torrence has been in Fargo 
since 1918. He was given the dis- 
trict managership for the Buick 
company here in 1930. He is a na- 
tive of Belle Center, O, 


SPARKS from [JETROIT 


Eating Exercises. 
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Telling White From White. 
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| Chris Sinsabaugh—Detroit Editor 
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EVERE preliminary practice put in this week by the 
column conductor finds him in fine fettle for the battle 

of the knives and forks at the Chicago show, beginning 
tonight with the pre-show dinner of the Chicago dealers. 
Anticipating a week of luncheons and banquets, we have been 
testing our capacity this week here in Detroit. The doctor 
says if we keep away from chicken and green peas next week 
we will survive. With this assurance, we are pushing off for 
Chicago and the national show. 
7 * 

PRACTICE SKIRMISHES this week included the Pon- 

tiac and Graham-Paige dealer luncheons Monday and Tues- 
day, the banquet of the Michigan Automotive Trade Associa- 
tion Wednesday night and the big feed of the Society of 


Automotive Engineers last night. 
As we read our notes, we recall the enthusiasm of W. A. 


Blees, vice-president of sales of the Oakland Motor Car Com- 
pany, over the showing made at the New York show and the 
G. M. display at the Waldorf, when Pontiac led the General 


Motors family in the number of retail] sales—133. One tip 
Blees passed along to the dealers present was the right sales 
furrow to hoe to follow to get business this year. In his 
opinion, there are more prospects to be had among the owners 
of cars of 1928 and 1929 vintages than in any other year. 
Those cars are the ones that are limping, and if these owners 
are properly handled they are the most likely buyers. 
~ - 7” 

CHARLES F. KETTERING was a speaker at the Pontiac 
affair and, of course, was brilliant, as usual. There was one 
story he told that made a deep impression. It had to do with 
how our views change as to automobile styles. Time, not 
actual use, causes the depreciation, he said. He had had an 
argument with the engineers of one of the General Motors 
units, who were proud as peacocks over the new models. They 
declared them to be the best they could produce. Ket sug- 
gested that one of these new models be placed in a glass case 
for a year. At the end of that time it will have depreciated 
10 per cent. in value, even without it having been run a foot. 
The second year there will be another 10 per cent. drop in 
value, and so on for ten years, when this automobile, which 
never has been driven, would be worthless and would have to 
be sold for junk. Thus does the public change its mind as to 
automobile values. 


" x 


IT WAS AT THIS SAME LUNCHEON that the 
appointment of R. H. White as Pontiac advertising manager 
was made, which brings up all the old trouble we used to 
have in telling one White from another. It so happens that 
R. K. White is Eastern sales manager of Pontiac. It was all 
right when R. H. White was at Dayton with General Motors 
Radio, but now that the two are on the same payroll we are 
up against the same proposition we were when both of them 
were with Chevrolet. Then R. K. White was advertising 
manager and R. H. White was his assistant. R. K. stepped 
into Grimm’s place and R. H. went to Dayton. Now they’re 
together again. And, to make the confusion worse, each is 
named Bob. : 


THE REACTION we got out of the Graham-Paige 
luncheon was the faith the factory has in its new product 
and the belief that this is going to be a good year for its deal- 
ers, provided the retailers get down to brass tacks in the way 
of selling. Right along this line was the story told by Har- 
vey Campbell, vice-president and secretary of the Detroit 
Board of Commerce, who acted as toastmaster and who 
charged that part of the fault for present conditions lies with 
those salesmen who have weakened under the pressure. He 
cited how this was proved by one sales manager who tried 
out his star salesmen. He gave six of his best men a prospect 
apiece, with orders to report the next day. 

One reported his man in Europe, another was out of 
town, three others weren’t in their offices, while the sixth 
man made no report at all. Then that sales manager blew 
up. The addresses he had given these stars all were vacant 
lots. They hadn’t even taken the trouble to make the calls, 
so — did they believe that the selling world had come 
to an end, 


* * 
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Weather 


Dealers in Lincoln, How- | 


ever, Declare Public Is 
Showing More Interest 
Than in January, 1931, 
And Look for Better 


Volume 


Lincoln, Neb., Jan, 28.—While con- | 


tinuous bad weather in January has 
held the volume of new car sales in 
Nebraska down below the opening 


period of 1931, dealers in Lincoln | 


agree that the public is showing 
more interest in new models this 
year than in 1931 or 1930. The New 
York show, with its resultant wide- 
spread publicity, is given consider- 
able credit for awakening this inter- 
est, but Nebraska dealers are of the 
opinion that they receive more di- 


rect benefits from the Chicago, Kan- , 


sas City and Omaha shows, due to 
their greater proximity to Nebraska. 

Local automobile dealers, as well 
as those in other Nebraska cities, 
look upon the increased number of 
persons coming to their showrooms 
to look at the mew models as a 
happy augury. They are anticipat- 
ing a comparatively good business 
year, and there is no evidence of 
sackcloth 
automobile row, where there is not 
an old established dealer who did 
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and ashes on Lincoln’s| 
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There’s more for your money 
at the SIDE SHOW... 


1931 Ford Sedan Delivery...$415 1928 Hudsen Brougham 


Many others to choose from. including late model Chevrolets and Fords 
Prices from $50 to $500 


USED CARS sold for $150 or over are reconditioned 
and sent out with a 30-DA¥Y GUARANTEE 


ALL MAKES + - ALL MODELS «+ « ALL PRICES 


Newton Newtonville 
Corner ~ Square ~ 
° WASHINGTON STREET ° 


WATERTOWN STREET 


Silver Lake Chevrolet Co. 
aakipor 


A LITTLE STREET MAP, showing the location of the Silver Lake 
Chevrolet Company of Newton, Mass., and how to get there, is pub- 
lished by that concern in its ads of used cars, 
your money at the side show,” says the ad, “ . . 
for $150 or over are reconditioned and sent out with a thirty-day 
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“There’s more for 
. Used cars sold 


guarantee,” it continues 
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not make a profit on his business | 


in 1931, while a number of them ex- 
perienced better business last year 
than in 1930. 

Lincoln and Nebraska, according 
to business leaders who have studied 
conditions nationally, have not been 
hit by the depression so hard as 
most places. Potential owners, who 
have put off buying as long as pos- 
sible, are now showing signs of 
emerging from hiding and are tak- 
ing an unusual interest in the new 
offerings of automobile dealers. Most 
of the dealers look for both used 
and new car sales to improve in 
1932 over 1931, what with the field 
being replete with better bargains 
in both used and new cars than 
ever before, and a number of sales 
that should have materialized last 
year due to make a belated appear- 
ance. 

B. Merner, sales manager of the 
DuTeau-Chevrolet Company of Lin- 
coln, believes .that while his com- 
pany has not sold as many units in 
January as in December, the fault 
lies largely with the weather and 
that sales will pick up as soon as 
better weather conditions make 
themselves felt. “We experienced a 
fair year in 1931,” he said, “and are 
looking forward to a slightly better 
year in 1932. The announcement of 
the new Chevrolet models late last 
year pepped up new car sales con- 
siderably in December and has 
carried over pretty well into Janu- 
ary. While we have worked hard 
to cut down overhead expenses dur- 
ing the past year and a half, we 
have not reduced our personnel or 
our advertising. We certainly have 
had no cause to complain about 
profits for the past two years.” 

“Business has been quiet with us 
for the past year and a half,” de- 
clared James Schneider of the 
Rogers Motor Company, Ford deal- 
ers, “but we have come through 
1931 with a small profit and a ma- 
terial gain in service department 
receipts. It is my belief that Ford 
dealers here and elsewhere will see 
a sharp gain in new car sales in 
1932 following the introduction of 
the new Ford models.” 

Joe Triggs, sales manager of the 
White Motor Car Company, Pontiac 
and Oakland dealers, said: “There 
is an unmistakable revival of in- 
terest on the part of the general 
public in new models this year as 
evidenced by the fact that fully 50 
per cent. more persons visited our 
showrooms when our new models 
were announced in January than 
during the 1931 announcement of 
new model Pontiacs and Oaklands. 
Sales have been slow so far this 
year, but I attribute this, in large 
part at least, to the inclement 
weather. We are in no sense dis- 
couraged with the automobile busi- 
ness as we cleared a greater profit 
in 1931 than for the preceding year, 
in common, with most of the other 
established dealers in Lincoln. 

“I look for a fair year for both 





| used and new cars, inasmuch as we 

are offering better bargains in both 
this year than ever before in the 
history of the automobile business 
in Lincoln, in addition to the fact 
that a number of purchases that 
should have been made in 1931 are 
almost certain to niaterialize in 1932. 
The Nebraska farmers are not broke, 
but they have been hanging on to 
their money and making their old 
cars do during the past year. This 
year there is almost certain to be 
a greater number of sales made to 
farmers than in either 1930 or 1931 
in Nebraska.” 


The Lincoln Motors Company, 
Oldsmobile dealer, is another Lin- 
coln concern that came out ahead 
of 1930 in 1931. Lew Polsky, pro- 
prietor, believes that there will be 
more Oldsmobiles sold in 1932 than 
last year and he figures that his 
company will come in for its share 
of the increase. Sales in 1932 will 
be no easy “pickings,” according to 
Mr. Polsky, “but the business is 
there if you will go out and get it.” 

J, O. Chapman, manager of the 
Chapman Motor Company, distrib- 
utor for Marmon and Durant, be- 
lieves there will be an upturn in 
new car sales in his line in Ne- 
braska just as soon as the new mod- 
els are available locally. “At pres- 
ent the entire factory production is 
going to the cities where the larger 
shows are being held, but the pub- 
licity the Marmon and Durant lines 
are receiving from these shows is 
helping to pave the way for in- 
creased business here in Nebraska 
when the new models do arrive,” 
Mr. Chapman declared. “While I 
look for some business in both new 
and used cars during the next 
month or two, equal to or perhaps 
slightly better than for the same 
period a year ago, I rather expect 
the greater volume of sales to come 
in April. The reason for this is 
entirely local, there being a growing 
tendency among our customers here 
to put off buying a new car until 
tax valuations are made, the first 
of April. The customer who buys 
a new Durant in March or Febru- 
ary pays approximately $20 more 
taxes for the year than the one 
who makes his purchase in April 
or later, and people are watching 
for these small savings nowadays. 


“The psychology that is causing 
the customer to study values more 
closely these days will also lead him 
to buy a car in 1932,” continued Mr. 
Chapman. “There probably isn’t a 
person in the country who doesn’t 
believe that his dollar will buy ‘more 
automobile,’ either new or recondi- 
tioned, than ever before. Here in 
Nebraska the farmers have money, 
and I think they are going to let go 
of some of it this year, while if we 
have a good crop in 1932, and get a 
fair price for it, my honest opinion 
is that the last half of the year will 





(Continued on Page 6) 





PATERSON’S SHOW 
CROWD BEST EVER 


(Continued from Page 1) 


drew a large number of onlookers 
last night. 

An indication of the belief of the 
exhibtiors in the increase in busi- 
ness expected to come with the show 
this week is the announcement that 
the first sale was made fully an 
hour before Mayor Hinchliffe offi- 
cially opened the affair. 

Mr. Smith, Willlam Coleman and 
Car] Katz, members of the commit- 
tee in charge, speaking for the other 
dealers, enthusiastically reported 
that the show had opened in the 
most auspiclous manner and au- 
gured well for the immedate future 
of the local dealers. 

Many prospects at the opening 
night were reported by many of the 
dealers who added that a large 
number of appointments have al- 
ready been made for appraisals on 
used machines. 


A. T. HART CO. NOW 
HANDLES TWO CARS 


Boston, Mass., Jan. 28.—Albert T. 
Hart, president of the A. T. Hart 
Company, has decided to concen- 
trate the efforts of his company on 
two lines of cars and is now handling 
only Chrysler and Plymouth cars, 
operating under the C. E. Fay Com- 
pany, Boston Chrysler product dis- 
tributor. At the New York show 
he gave up the other line he was 
handling, which is now handled by 
@ new concern. He has moved all 
his business and staff down to his 
large building at Commonwealth 
Avenue and Amory Street. “Trying 
to operate two establishments meant 
too much supervision,” he said, “and 
did not bring the results antici- 
pated, even though they were in the 
same city.” 


NEW CHEVROLET FIRM 
FORMED IN BROOKLINE 


Brookline, Mass., Jan. 28.— The 
Coolidge Corner Chevrolet Com- 
pany, at 161 Harvard St., has been 
appointed by the Chevrolet Motor 
Company as its Brookline and 
Jamaica Plain dealer. David C. 
Percival, Jr., formerly with the Bos- 
ton investment house of Bond & 
Goodwin, is president and treasurer, 
and Lawrence B. Fletcher, executive 
secretary of the Trustees of Public 
Reservations, is secretary. J. L. 
Murphy, former Eastern representa- 
tive of the Gardner Motor Company 
and for the past two years sales 
manager for the Stuart Chevrolet 
Company of Newton, is the general 
manager. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


SALT LAKE DEALERS 
SAY INTEREST IS KEEN 


IN MODELS FOR 1932 


Salt Lake City, Utah, Jan. 28.— 


The interest in new model passen- 
ger cars is great in Salt Lake City 
and has been since they first were 
shown. More than one dealer re- 
ported much more interest than 
usual in a showing of new models. 
In those establishments which con- 
ducted a real public demonstration 
of 1932 models and took pains to 
get a good crowd—and several have 
done this—they were surprised at 
the response. . 

One firm called a selected list 
over the phone and invited them 
to see the 1932 models. This com- 
pany handles cars in the higher 
priced class, and the salesmanager 
observed, “I noticed among those 
who viewed our new models this 
year a great many of those who 
were invited by phone. We had 
never done this before, but are 
pleased with the response to our 
telephone invitations. They give 
a personal touch which seemed to 
please our friends and patrons.” 

Although, of course, those deal- 
ers whose manufacturers have got- 
ten out new machines for them to 
show the public have benefited 
most by the publicity given to the 
1932 models, there is not a firm in 
the city that has failed to gain 
some advantage. Those who have 
not had so far or do not expect any 
new models to demonstrate this 
year reported that many have come 
into their showrooms since the new 
models of competing firms have 
been on view. 

“The new models have served to 
stimulate an interest in the auto- 
mobile which has been felt by all 
of us,” said one salesmanager. An- 
other said, “Although we have not 
had any new models to offer so far, 
the new models in the city have 
brought us a lot of inquiries.” 

So far the actual number of sales 
of new machines has been well out 


(Continued on Page 7) 


SPRINGFIELD DEALERS 
OPPOSING U. S. TAX 


Springfield, Mass. Jan. 28.— 
Springfield automobile dealers are 
opposing the proposed excise tax on 
motor vehicles by the Federal gov- 
ernment, which will hit them hard 
at a time when they can least afford 
it. Taxation at the source of manu- 
facture is going to be passed along 
to the customer, they say, and if the 
proposed bill includes a 5 per cent. 
assessment on motor vehicles it is 
felt the industry will be handicapped 
far more than the general public 
realizes. 

J. S. Harrington, treasurer of J. S. 
Harrington, Inc., distributor of 
Hudson-Essex automobiles, says the 
proposed tax means an added bur- 
den to the car purchasers, which 
could hardly be passed over lightly. 

Gratifying responses have been 
received by Springfield dealers and 
distributors from their petitions to 
both House and Senate representa- 
tives from the western Massachu- 
setts districts. 

“No bill should be allowed to pass 
that will cripple not only the auto- 
mobile industry, but all industries 
affiliated with it, directly or indi- 
rectly,” says Mr. Harrington. 


HUDSON NEW LINE 
SALES UP IN FLORIDA 
Jacksonville, Fla., Jan, 28.—Rey- 
nolds Crenshaw of the Crenshaw 
Motor Company, Fiorida distributor 
for Hudson-Essex, says that sales 
on the 1932 line in this territory 
have exceeded expectations, For the 
first twenty days thirty-four deliv- 
eries on new cars were made in the 
territory, Mr. Crenshaw said. The 
sales to date, it is pointed out, show 
an increase of 50 per cent. over 
those of last year. 


CHARLOTTE, N. C., SHOW 
Charlotte, N. C., Jan. 28.—Plans 
for the Charlotte automobile show, 


which will be held at the armory 
auditorium February 17 to 20 in- 


clusive, were mapped out by the 
Charlotte Automobile Merchants 
Association. 




























Hits New Car Sales in Nebraska 





50% ATTENDANCE 
GAIN IN SPRINGFIELD 


(Continued from-Page 1) 


Thompson speed trophy won by 
Lowell R, Bayles and the air trophies 
won on various occasions by Mrs. 
Maude Tait Moriarty. 

The show will continue for the re- 
mainder of the week daily. Heffer- 
nan’s Olympic Orchestra provides 
programs of popular music after- 
noon and evening, and there is 
dancing in the Mahogany Room 
every evening. At vespers each eve- 
ning the municipal chime is being 
rung in recognition of the automo- 
bile show. 

The show committee includes F. 
X. Pion, F. L. Sanford, V. A. Catok, 
C. A. E, Cameron and Donald Mac- 
Donald. Harry Stacy is in general 
charge. 


JERSEY CITY SHOW 
HAS RECORD CROWD 


Jersey City, N. J., Jan. 28.—More 
Jersey City automobile show attend- 
ance records went by the board yes- 
terday. The busiest day of the 
show, thus far, was topped off by a 
banner night, that was especially 
designated for the Kiwanians. The 
crowd for the day exceeded 9,000, 
and sales totaled nineteen units. 

The Kiwanians turned out in 
goodly numbers for the event, but 
even their delegation was swallowed 
up in the large crowd that jammed 
every inch of space in the Hollywood 
Garage, Bergen and Virginia Ave- 
nues, 

More than 2,000 signatures have 
been obtained on a petition protest- 
ing the new increased automobile 
insurance rates during the first two 
days of the show. 


FORT WORTH DEALERS’ 
SHOW SET FOR MARCH 


Dallas, Tex., Jan. 28.—The annual 
automobile show of the Fort Worth 
(Texas) Automotive Trades Associa- 
tion will be held in connection with 
the annual Fat Stock Show, March 
9 to 15. At that time all the newest 
creations in motor cars sold in this 
section will be on display. The Fort 
Worth show attracts thousands of 
visitors and automobile dealers from 
all sections of west Texas and the 
Panhandle section and from parts 
of New Mexico and Oklahoma. 

The show is staged in a building 
erected for that particular purpose 
within the Fair Grounds. There is no 
charge for admission to the show. 
Any one entering the Fair Grounds 
may see the exhibition of new cars 
without cost, Attendance at the Fat 
Stock Shew usually runs around 
250,000. Fully half of the number 
attending the show visit the auto- 
mobile show, 

Fort Worth dealers believe the 
show will stimulate sale of new cars 
in that section of the country. 


MANCHESTER DEALERS 
PLAN FOR SPRING SHOW 
Manchester, N. H., Jan. 28.—For 
several years past members of the 
Retail Trade Bureau of the Cham- 
ber of Commerce, in conjunction 
with the local automobile dealers’ 
association, have staged a “Wel- 
come to Spring Night,” and plans 
for this year’s official welcoming of 
spring are now going forward 
apace. Spring begins this year on 
March 20, and, as in past years, the 
automobile dealers will hold an 
outdoor show of new models of the 
various makes of cars and trucks. 


NEW MARMON DISTRIBUTOR 

Boston, Mass., Jan. 28.—Appoint- 
ment of the Commonwealth Mar- 
mon Company, Inc., 1113 Common- 
wealth Ave., Boston, as distributor 
in Massachusetts was announced 
with the opening of the Boston 
show. I. C. Clark, general manager 
of the new concern, has been con- 
nected with the automotive indus- 
try for many years. The company 
has equipped one of the finest serv- 
ice stations in the city, on St. 
Luke’s Road, close by the salesrooms. 
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down seven-tenths per cent, 
So reported Col. Charles 
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These showed 196,581 persons em- 


ployed November 15, as against 188,- 
753 December 15. The total weekly 
pay roll in these plants fell from 
$4,733,979 to $4,515,145 in the month, 
and the average weekly wage fell 
from $24.08 to $23.92. 

The largest group from any one 
community was from the Newark- 
Harrison district, where 253 plants 
reported a drop of 1.8 per cent in 
employment December 15, as com- 
pared with a month earlier, a drop 
of five-tenths per cent. in total 
weekly wages and an increase of 1.3 
per cent. in the average weekly 
wage. 

From the Jersey City-“Bayonne- 
Kearny district 107 plants reported 
These showed an employment drop 
of 2.3 per cent., a total weekly wage 
drop of 4.8 per cent. and a drop in 
the weekly wage of an average 
workman of 2.5 per cent. 

In the Paterson district sixty 
plants reported. They had an em- 
ployment drop of 6.8 per cent., an 
increase of three-tenths per cent. 
in the total weekly wage and an 
increase of 7.6 per cent. in the aver- 
age weekly wage. This was the 
highest increase in average weekly 
wage anywhere in the state, being 
from $22.57 to $24.29. 


































Handicapping Road Building 


E spoke recently in this column of the danger that Con- 
gress may impose a tariff barrier against the impor- 

tation of foreign-produced petroleum and thereby increase 
the cost of fuel to the ultimate consumer by 4 cents or more 


per gallon. 

This proposed tariff on foreign petroleum carries 
another danger with it which vitally affects the automotive 
industry. At the present time practically all the so-called 


“asphalt” which goes into asphalt-macadam roads is got from 
the heavy crude oils which come to us from Mexico, Ven- 
ezuela, Trinidad, Colombia, etc. The general idea that we 
get our asphalt from the Trinidad pitch lake is erroneous. 
Only about 1 per cent. of the asphalt that we use comes from 
that West Indian island. a4 

Our present practice seems to run to building main 
arterial highways of concrete. We have gotten our main 
highway system pretty well in hand, though, of course, there 
are still blanks to be filled in with good, hard roads. But 
our secondary road system, the feeder highways from farm- 
ing districts to the main state arteries, are still largely to be 
built. New cement construction is too expensive for use on 
these secondary roads. We must use some cheaper method 
of construction. Asphaltic macadam is much used for these 
feeder roads. 

If the proposed tariff is imposed on importations of the 
heavy South and Central American oils our “asphalt” is going 
to increase enormously in price. It has been estimated that 
an asphalt macadam road that now costs $4,500 a mile would, 
with foreign oils subjected to the proposed tariff, cost us 
$6,500 a mile. 

Now, highway building is one of the most important 
functions in our national life. We owe much of our pros- 
perity to our unequaled system of transportation—rail, water 
and highway. It would be very unwise to let a piece of legis- 















PALESTINE BOOSTS 
CAR IMPORT DUTY 
Washington, Jan. 28—The gov- 
ernment of Palestine has increased 
the import duty on all motor ve- 
hicles and parts from 15 per cent. 
ad valorem to 25 per cent. ad va- 
lorem, effective January 19, accord- 
ing to dispatches received in the 
Department of Commerce. The duty 
on tires and tubes has been reduced 
from 60 mils to 50 mils per kilo, also 
effective January 19. 


ee ne ere 
| COMING EVENTS | 


JANUARY 
22-30—New York. National Motor Boat 
Show, Grand Central Palace. 
23-30—Detroit Mich. Annual show Con- 
vention Hall. 











lation go through which would impose an obstacle to the rapid 23-30—Montreal, Canada. Show. 
e t4-30—. more, ual ut . 
spread of our secondary highway system. 23-80—Boston, Mass. Show. 
eee ee 23-30—Jersey City, N. J. Show. 
23-30— Minneapolis. Annual Automobile 


Show of Minneapolis Automobile 
Trade Assoication 

23-30—Hartford, Conn. Show. 

25-30—Nashville, Tenn. Show. 

24-s0—Pittsburgh. Annuai automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden. 

25-29—Detroit, Mich. Society of Automo- 
tive Engineers, annua) . meeting. 
Bok Cadillac Hotel. 

25-30-—Paterson, N. J. Annual Automobile 
Show, Paterson Auto Trade Asso- 
ciation, Armory. 

26-30—York, Pa. Show. 

30-Feb. 6—Washington, D. C. Washington 
Automotive Trade Association, show. 

30-Feb. 6—Cleyelana. AMnnuai Automobile 
Show of the Cleveland Automobile 


Taxes Must Come Down 


T the present time state and national lawmakers are 

searching the highways and the byways for new forms 

of activity upon which to levy taxes. The automotive indus- 

try is one of the victims. In fact, the automotive industry 

is now carrying a greater burden of taxation than any other 
form of business activity in this country. 

We would like to call our readers’ attention to some 
remarks on taxation and the dangers that lie in it, made 
recently by E. G. Grace, president of the Bethlehem Steel 
Corporation. “The tax burden is a very serious and promi- 
nent item in costs sheets today,” said Mr. Grace. “The 


Manufacturers and Dealers Associa- 
tion, Public Auditorium. 
30-Feb. 6—Chicago, U1. Nationa) Automo- 
bile Chamber of Commerce. Nationa) 
Automobile Show 
30-Feb. 6—Chicago, Ill. 
Hotel Drake. 


Automobile Salon 


country is rapidly approaching, if it has not already reached, | °° paitts fesociation Meco 
the danger line of financial stability because of the delirious FEBRUARY 
1- 6—Grand Rapids, Mich. Show. 


extravaganza of Federal, state and municipal spending.” 

Mr. Grace was speaking to the steel men and from the 
point of view of a steel executive, when he continued: 

“The construction, automobile, railroad, agricultural and 
oil industries are among our biggest customers. When they 
thrive, the steel business prospers. The construction and 
railroad industries are staggering under taxes imposed on 
their heavy investments, while the motor and oi] businesses 
are threatened by proposed increases in sales taxes. 


4- 6—-Speingtios » il. Annual Automobile 
Show, Springfield Automobile Dea)- 
ers Association, State Arsenal. 

6-13—St. Paul. Annual Automobile Show 
St. Pau! Automobile Dealers. Inc. 

7-13—St. Louis. Annual] Automobile Show, 
St. Louis Automobile Dealers Asso- 
ciation. New Mart Building. 

8-13—Ottawa, Canada. Show. 

10-13—Trenton, N. J. Annual) Automobile 

Show, Trenton Automobile Trae 
Association. 

13-19—Indianapolis, Ind. Indianapolis Au- 
tomobile Trade Association Show. 
Ear! G. Henry, Mgr. 


“Reduce the tax bill, both of the individual and of busi-| ‘*°~ apne? ,City. Me. Annual Auto- 
Car Dealers’ Association. mericar 


ness, and you will have taken a long step toward restoring 
confidence. Taxes will be reduced when the people, as a 
whole, are made to realize that they are paying for extrava- 
gant government administration.” 

We, the people of the country, must force our legislators 
of all kinds to realize that we demand a reduction in the costs 
of government and a lowering of the burdens of taxation 
applied to pay for their reckless spending. 


Royal Building. 

13-20-—Los Angeles, Cal. Automobile Salon 
Hote] Biltmore. 

17-21—Peoria, Ill. Automobile Show. 

21-25—New Orleans, La. Show. 

22-27—Des Moines, la. Show. 

22-March 5—San Francisco, Cal. Aut«mo- 
bile Salon Palace Hotel 

29-March 5—Seattle, Wash. Show. 


MARCH 


3- 5—Gary, Ind. Automotive Trade Asso- 
ciation, annual show. A, 4d. 
Travers, chairman. 















DROP IN DEC. 4% 






Newark, N. J., Jan. 28.—Employ- 
ment in major industries of New 
Jersey had dropped four, per cent. 
December 15, as compared with a 
total weekly 
wages were off 4.6 per cent and the 
wage of an average employee was 





R. 
Blunt, state commissioner of labor, 






department 
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As Our Readers See It 


NIONS expressed in this column are those of readers of Automotive 
Daily News and do not necessarily represent the views of its editors 











or owners. Readers are cordially invited to use this space to discuss: any 
problems of interest to the automotive industry as a whole, 





OUR EDITORIAL 


RECALLS FORD SLOGAN 





Automotive Daily News: ‘The ac- 
tion and reaction following your 
article in your recent issue of the 
Daily News which was entitled 
“Ford or Chevrolet” has attracted 
the writer’s attention. It has, also, 


occurred to me that probably this 
is just an irony of fate that Henry 
Ford should be placed in position 
where he could well heed the warn- 
ing which he used to issue to the 


— 


car buyer in the early days of the 
model S and early model T. The 
warning which he placed across the 
head of each page of his catalog 
was as follows: “Beware of the Man 
Who Knows More Than Henry 
Ford.” 

We are wondering if perhaps this 
warning might possibly be well 
heeded at the present time by 
Henry Ford. 

It surely has been interesting to 
read the different reactions which 
have taken_ place by the replies 
which you have received from vari- 
ous sources following this interest- 
ing article. R. W. MILLER, 

Galesburg, Il. 





MILWAUKEE USED CAR 
DEALERS FIGHT TAG RULE 


Milwaukee, Wis., Jan. 28 —Used 
car dealers in Milwaukee are pro- 
testing against the new automobile 
registration law, declaring it dis- 
criminatory in favor of new car 
dealers. Stickers can be obtained 
for new cars for demonstration pur- 
poses at reasonable fees, but used 
cars must be licensed at full rate, 
it is contended, 

James T,. Drought, attorney and 


obviously discriminatory, but no re- 
lief could be had until the 1933 
Legislature meets, unless court ac- 
tion is started. A committee of 
seven has been appointed to take 
preliminary steps to organize a per- 
manent association of used car deal- 
ers. 


WATERTOWN, N. Y., DEALERS 
TO HOLD SHOW IN MARCH 
Watertown, N. Y., Jan. 28—The 
Watertown Automobile Dealers’ As- 
sociation will hold its annual auto- 
mobile show at the State Armory 





legislative agent, said the law was! March 2, 3, 4 and 5. 
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e State legislation is making it 
tough for busses and trucks that 
cannot pass emergency brake 
tests—and there is good reason. 
High speed operation demands 
a powerful reserve brake in case 
of emergency, or in case service 
brakes prove inadequate for 
some cause. 


e Accordingly, leading manufac- 
turers equip busses and trucks 
with Tru-Stop Emergency 
Brakes. Practically all others 
specify Tru-Stop Brake as op- 
tional equipment. 

@ Tru-Stop is more than a park- 
ing brake ... it is a real emer- 
gency brake, capable of handling 
the entire load if necessary. 
Specify Tru-Stop Emergency 
Brakes for your next busses or 
trucks. Write for complete in- 
formation. Address: 


AMERICAN CABLE COMPANY, Inc. 
Automotive Division 
BRIDGEPORT, CONNECTICUT 


3-111 General Motors Building 
Detroit, Michigan 





Band and drum type propel- 
ler shaft brakes can be easily 
replaced with Tru-Stop Emer- 
gency Brakes on practically 

~ all trucks and busses. All 
standard makes of transmis- 
sions _have provisions for 
mounting. 


An Associate 
Company of the 
American Chain 

Company, Inc, 
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Discussion of Development 
In Shock Absorber Design 


One of the interesting apers pre- 
sented at the annual meeting of the 
S. A. E., was a discussion of recent 
developments in shock absorber de- 
sign by W. S. James and F, E. Ullory. 

The author stated at’ the begin- 
ning of the paper: “There are many 
factors in car design which influ- 
ence riding comfort, such as weight 
distribution on front and rear axels, 
spring stiffness to take braking and 
driving torque, ratio of spring to 
unsprung axle weight, ratio of axle 
and wheel weights to tire stiffness 
and inflation pressure, seat cushion 
spring ratios and deflections, seat- 
ing positions, ratio of front and 
rear spring ratios, chassis spring de- 
sign, shock absorber characteristics, 
etc. Many of these factors are 
inter-related and often controlled 
by other design considerations and 
compromises. A complete discus- 
sion of all factors controlling riding 
comfort is beyond the scope of this 
paper, which will deal only with 
some recent developments in shock 
absorber design.” 

In order to study the characteris- 
tics of shock absorbers, a machine 
Was constructed as shown in ac- 


companying line drawing. A resume 
of the paper follows: 

“In this machine the shock ab- 
sorber is mounted on a stiff leaf 
spring and the axle end of the link 
attached to the top of a reciprocat- 
ing piston. The link force is meas- 
ured by recording the deflection of 
the leaf spring with an ordinary 
steam engine indicator, the drum of 
the indicator being rotated at the 
speed of the axle end of the link. 
Although somewhat erude, this ma- 
chine has been usec for more than 
two years and found to be quite 
satisfactory for the laboratory work 
of shock absorbers. 


“Although the machine shows de- 
fects in design and gives a means 
of analyzing the erratic action of 
shock absorbers, its principal use 
has been to study the effect of tem- 
perature and speed of action on 
quite a large number of designs of 
shock absorbers. As is well known, 
all types of hydraulic shock absorb- 
ers are affected by changes in tem- 
perature by changing the viscosity 
of the working fluid. Many at- 
tempts have been made to obtain a 
fluid, particularly an oil, which will 
not change its viscosity with tem- 
perature. Such a search is fruit- 
less. Figure 5 is included only to 
show ‘the large change in viscosity 
of both light and heavy petroleum 
oils with the changes in tempera- 
ture’ encountered in shock absorb- 
ers, 


“In designing shock absorbers to 
operate in such a manner as to be 
independent of temperature, two 


lines of development have been fol- 
lowed, On one design a relief valve 
has been used to prevent éxcessive 


link forces at low temperatures, and 
in the other design a thermostatic 


element has been used to control } 


the amount of the flow restriction. 
The relief type valve has the ad- 
vantage of simplicity in tempera- 
ture control, but an inherent disad- 
vantage of limited ability to increase 
link force with increase of link 
speed. Figure 6 shows typical cards 
of a needle valve shock absorber 
without thermostatic control and a 
needle valve absorber with relief 
valve temperature control. The two 
upper series of cards are at a fixed 
speed, but at different temperatures, 
namely, 40 degrees Fahrenheit, 80 
degrees Fahrenheit and 120 degrees 
Fahrenheit. The effect of viscosity 
in changing the link force of the 
needle valve absorber is very 
marked. The two lower sets of cards 
were taken at the same tempera- 
ture, but at link speeds of 60 revolu- 
tions per. minute, 100 revolutions 


per minute and 140 revolutions per 
minute. 


The maximum link force 





of the relief valve type of absorber 
is limited by the relief valve pres- 
sure, whereas the link force of the 
needle valve type increases more 
rapidly with the speed. 

One type of orifice control valve 
has been found to give remarkably 
satisfactory hydraulic shock ab- 
sorber characteristics. The link 
force changes but little with change 
in temperature, and it increases 
rapidly with increase in link speed. 
The latter characteristics makes it 
possible to have a light control for 
boulevard driving and a strong con- 
trol instantly available for high 
speeds or rough roads. The valve 
itself is a rotating plug, with a flat 
milled off to provide a sharp cut- 
off edge. The plug rotates in a 
spool, in which a narrow slot has 
been cut. The fluid from the high- 
pressure chamber flows into an an- 
nular space in the spool, then 
through that portion of the slot 
opened by the rotating plug and 
along the cut-away portion of the 
plug to a return passage below the 
plug. The length of slot open to 
fluid flow is controlled by the tem- 
perature of the coil of thermostatic 
metal. As the slot has a large area 
in proportion to its length, the flow 
is more turbulent than viscous, and, 
therefore, the resistance to flow in- 
creases quite rapidly with increase 
in fluid velocity. In addition to the 
effect of turbulent flow, there is an 
impact effect on the flat side of the 
plug which tends to rotate the plug 
to a more nearly closed position as 
the fluid squirts through the slot. 
The extent of this impact effect can 








STRATTON OVERLOAD 
AUXILIARY SPRING IS 


J caisceensinenebundinaaiamenscminmmnenuasenrcane mater 

The Stratton Overload Coil Spring 
Company announces a new auxiliary 
spring, which is semi-permanently 
installed in 30 minutes without spe- 
cial tools. It adds a husky cross 
member which strengthens the truck 
frame. “Twisting in” of frames on 
overloaded trucks is prevented. It 
is claimed to eliminate side sway 
and rolling-off of tires on bad turns. 
Stops flighty steering on up grades, 
especially with shifting loads, such 
as milk, gasoline or oil, live stock, 
etc. Standard springs are protected, 
for the Stratton spring takes up the 
load immediately, resulting in 
steady, even and safe riding of load 
and easy manipulation of heavily 
laden truck on the poorest road. 

List price of the spring for use on 
one and one-and-a-half-ton trucks 
is $22.50. 


NEW LINE OF BATTERY 
CLIPS BY OHIO PARTS 


An outstanding feature of the new 
line of battery clips announced by 
the Ohio Parts Company, Cincin- 
nati, O., is a shorter overall length 
designed to lessen the tendency to 
pull clips off post or fall sideways. 

Four different styles are illus- 
trated in the catalog just put out 
by the Vesta Consolidated Corpo- 
ration, acting as wholesale distrib- 
uting agents for the Ohio Parts 
Company: two-stud charging clip 
for double wire connection, charging 
clip for rectifier use, a medium size 
charging clip and midget alligator 
jaw test clip. Amperage capacity 
varies from 15 amps. to 65 amps., 
and jaw opening from 1% inches to 
5, inch. 

Other improvements embodied in 
these products are lead plating 
throughout; rust and acid proof; 
heat treated spring, impervious to 
heavy current; crescent cut jaws, 
found far superior to the usual saw- 
tooth construction, and large neck 
sections. 
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Adaptability of Diesel’s 
PLACED ON MARKET) L'eatures S. A. E. Discussion 


At the morning technical session 
of the Society of Automotive En- 
gineers, Julius Kuttner, consulting 
engineer of New York, presented a 
paper on the air capacity and speed 
of Diesel engines as a basis for ap- 
praising their automotive character- 


istics, Mr, Kuttner illustrated his 
paper with numerous line drawings, 
graphs, etc. Through the courtesy 
of the society we are enabled to pre- 
sent an extended resume of this dis- 
cussion of a subject that is bulking 
larger all the time in engineering 
circles, . 

Mr, Kuttner began by saying: 
“Ever increasing sums of money are 
being spent in order to find out 
what commercial possibilities lie 
ahead of the automotive Diesel en- 
gine as such and to determine if 
possible which of the now competing 
Diese] engine systems have the 
greater prospect for survival. Hence 
the question may be asked as to 
whether this growing capital invest- 
ment is fully protected against pos- 
sible errors in the technique of ap- 
praising the comparative merits of 
automotive Diesel engine systems as 
they are now known. 

“Usually such appraisals are made 
on the basis of well-known rating 
factors, such as torque and specific 
capacity, Although there is no in- 
herent error in evaluating perform- 
ance by means of these customary 
figures, they may still fail to give 
a complete pocture of the Diesel 
engine in question from a com- 
mercial point of view. It appears 
necessary, not only as a matter of 
technical thoroughness, but of busi- 
ness prudence, to go behind these 
figures and to appraise Diese] en- 
gines against the yardstick of funda- 
mental physics which underlies all 
internal combustion engine  per- 
formance, Essentially this is the 
process of combining fuel and air 
in the cylinder, whereas mean pres- 
sure, power and so forth, are only 
secondary manifestations. Particu- 
larly in a Diesel engine, the ability 
to make good use of displaced air is 
the focal point of most of its tech- 
nical problems, and will have much 
to do with the returns that are to be 
yielded by investments in Diesel re- 
search. 

“Recognizing that the cubic dis- 
placement of a Diesel engine is the 
principal factor governing its weight, 
cost and applicability to various of 
vehicles, the following skeleton bud- 


get for capacity has been drawn up: 


Union Carbide Offers 


New Nitriding Steel 


A new steel containing chromium 
and vanadium has been introduced 
which offers a combination of prop- 
erties for nitriding purposes. De- 
veloped by the Union Carbide and 
Carbon Research Laboratories, Inc., 
this steel has many of the physical 
properties found in the S. A. E. 
6100 series of steels. Chrome-vana- 
dium nitriding steel contains from 
-50 to 2.50 per cent. chromium, from 
.30 to 2 per cent. vanadium, and 
from a very low percentage up to 
70 per cent, carbon, depending 
upon the physical characteristics 
desired. It can be manufactured 
according to well-established plant 
technique. 

Thorough investigation has shown 
that the presence of vanadium in 
an unbound form, that is, not com- 
bined as a carbide, is important in 
securing surface hardening with 
nitrogen. About .30 per cent. vana- 
dium in excess of that required for 
the formation of vanadium carbide 


is necesary, so that as the carbon 


be modified by the contour of the 
plug face and the spring constant 
of the thermostatic coil. A study of 
this type of orifice control will show 
that any desired rate of change of 
link force with link speed can be 
obtained as well as the desired free- 
dom of change of link force with 
temperature. 


content is varied, the vanadium 
content must be changed accord- 
ingly. The presence of vadanium 
greatly refines the grain of the base 
metal without increasing its hard- 
ness, so that a tough, strong, easily 
machinable base alloy can be used 
which at the same time can be rap- 
idly surface hardened at a relative- 
ly low temperature. 

Ammonia nitriding is recom- 
mended as giving the best results, 
particularly where a comparatively 
heavy case is required. A case as 
thick as .04 inch can be obtained 
by this method. The duplex cyan- 
ide treatment, however, is.entirely 
satisfactory if a thin, but extremely 
hard, case is desired. 

Many advantages may be derived 
through the use of chrome-vana- 
dium nitriding steel, No extraordi- 
nary manufacturing procedures are 
necessary, and ingots can be cast in 
all commercial sizes. It has high 
strength, ductility and resistance to 
shock. Nitriding can be carried out 
at comparatively low temperatures, 
and an extremely hard, but ductile 
case is obtained. 

The properties and advantages of 
this alloy steel are discussed in de- 
tail in a new booklet issued by 
Electro Metallurgical Company. This 
booklet is known as Technical Bul- 
letin No. CV-1, “Chrome-Vanadium 
Nitriding Steel.” 


Credit 


“Displacement at 1/1 equals s/D 
and zero volumetric losses, 


Debit 

“A. Effects of high compression 
ratic: . 

“I. Dimensional Loss — Engines 
with unity stroke/bore ratio are not 
likely to be practical, and, at fixed 
values of air speed through valves 
and fixed ratios of valve area to pis- 
ton area, a loss corresponding to the 
excess stroke/bore ratio over unity 
must be allowed for. 

“II. Pocketing Loss—The applica- 
tion of valves of adequate size to 
small combustion chambers leads to 
the formation of pockets containing 
compressed air not effectively par- 
ticipating in combustion. 

“IIT. Volumetric Loss—In the case 
of Diesel engines volumetric loss is 
often increased by the difficulty of 
fitting adequately large valves to 
small combustion chambers. 

“B. Incomplete combustion: 

“I. Deficient Turbulence— 

“a. At all speeds (plain, undivided 
combustion chamber). 

“b. At low speeds (subdivided 
chamber and simple chamber with 
turbulence induced during suction). 

“II. Deficient Compression— 

“1, Designed ratio insufficient. 

“2. Effective ratio diminished by 
volumetric phenomena. 

“a. Reduction in compression tem- 
perature, 

“b. Reduction in density.” 

Mr. Kuttner in his paper em- 
ployed data on air capacity and 
other factors gathered in experi- 
ments on three Diesel engines as- 
follows: 

1, A single-cylinder open-chamber 
engine of the Hesselman type with 
a shrouded inlet valve, reported by 
Fritz Schmidt in VDI Vol. 74 No. 33 
of August 16, 1930. 

2. A six-cylinder Oberhaensli au- 
tomotive engine reported by Dr. S. 
J. Davies in “The Engineer,” Vol. 
CLII No. 3953, October 16, 1931; 

3. A four-cylinder engine tested 
by the International Motor Co. un- 
der the direction of V. C. Young. 

Space forbids our giving the de- 
tailed findings presented in the 
paper, but Mr. Kuttner’s suggestions 
as to what should be found in the 
“ideal” Diesel engine are interest- 
ing: * 

What might be called an “ideal” 
engine would always operate at 
constant volumetric effiiciency, 
from zero speed to the maximum, 
and so far as this particular factor 
is concerned, there is no unusual 
difficulty of obtaining a substan- 
tially constant value for it in actual 
engines. For the purposes of in- 
dicating what an ideal Diesel engine 
might be like, it is further assumed 
that the combustion co-efficient U, 
showing the ratio of theoretically 
necessary air to air actually avail- 
able, is a constant, and from it Pol- 
lows as a logical consequence that 
the line showing theoretically nec- 
essary air should pass through zero, 
while a constant value of b. m. e. D. 
is maintained over the entire op- - 
erating range. This condition, of 
course, is realized only in the steam 
engine, and there is no known in- 
ternal combustion engine which will 
develop any measurable power as 
the speed approaches zero, 

Characteristics of what might be 
an actual Diesel engine having sat- 
isfactory automotive characteristics 
would include the ability to make 
good use of the available air at low 
speeds, which is important not only 
for idling, but for rapidly building 
up torque as required for accelera- 
tion at and from low speed. 

Much has been written about the 
ability of Diesel combustion systems 
to function at high speed, but the 
author’s observations would indicate 
that the problem of low speed com- 
bustion is considerably more acute. 
In any event it seems essential to 
consider automotive Diese] combus- 
tion always as a function of the 
entire speed range, for which pur- 
pose a knowledge of air characteris- 
tics would appear to be of primary 
importance. Their determination by 
test is fairly easy, and they afford 
a@ comprehensive survey. 
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Omaha, with which we are affili-/ clared. “But we are not anticipating 
Sales have been slow so far a reduction in sales in 1932, al- 


ated. 


Weather 


see more money made by Nebraska 
automobile dealers than they have 
made since 1928.” 

Mr. Chapman said that the Chi- 
ansas City 
do more than all of the rest of the 
shows put together to stimulate new 
car sales in the corn belt. 


however,, 
Middle Westerner to thinking about 
new autom dbiles.” 
Don Wachter, 
Wachter - Hudson - Essex Company, 
‘Hudson and Essex bid 
fair ‘o have the biggest play in 1932 
have had for 
Since our new models were 
announced, an unusually large num- 
visitors 
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Cumulative New Commercia 


Returns for today: Alabama, Arizona, Kentucky, Louisiana, Maine, Massachusetts, Michigan, Nevada, New Jersey, Oregon, Pennsylvania, Texas 

and Vermont. 

awe ae hits table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Ill, and New Jersey, which 

= — ed by the New Jersey Motor List Co., New Car Division., Trenton, N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 
ya dressing any of these three companies. Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 

In this table 39 states and the District of Columbia. 
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this year, but I attribute much of 
this to the weather, for it stands to 
reason that where so many more 
persons than last year will take the 
trouble t> come and look at the new 
models and wax enthusiastic over 
| them, there is certain to be a greater 
number of sales.” 


The Nebraska 


dealer for Plymouth and Chrysler, 
can hardly look for a better year in 
last year, because 1931 
was one of the best years in the 
history of the company and profits 
were satisfactory in every way, ac- 
cording to. Bill Wilson, sales man- 
“Our new car sales, the ma- 
jority of which were on Plymouths, 
were more than 25 per cent. better 
in 1931 than for 1930, while they} 
sur showrooms every day,| were a good 15 per cent. better than 
and the same has been true of Mar-|in 1929, which was before we took 
of} over the Plymouth 








though we do look for greater com- 
petition. We will have to work 
harder this year to do the same 
amount of business as last year, but 
work is what we like.” 

Frank DeBrown, co-manager of the 
DeBrown Auto Sales Company of 
Lincoln and Omaha, Studebaker 
distributor for Nebraska and west- 
ern Omaha, looks for a mild stimu- 
lation in new car sales early this 
spring, followed by a fairly even 
year which will be slightly better on 
the whole than 1931. He reports 
that considerable interest is being 
shown in the Rockne six in Lincoln 
and Omaha, while an unusually 
Auto Exchange, |? 
including dealers, have been visiting 
the Rocke showrooms. The show- 
ing of the new “65” model will speed 
up Rockne sales considerably, he 
believes. 

“A very marked increase of inter- 
est on the part of the Lincoln public 
in the new Willys lines has been 





year,” said E,. D, King, president of 
the King Motors Company, Willys- 
Overland distributor. “In view of 
the recent further reduction in 
prices, I am confident that the 
spring of 1932 will be one of the 
best periods we have ever experi- 
enced.” 

Fred Sidles, president of the Lin- 
coln Buick Automobile Company, 
said: “The last quarter of 1931 was 
very satisfactory regarding new car 
sales. January sales have fallen off 
from a year ago, but I blame it on 
the weather. Given good weather 
in March and April, we confidently 
expect to beat the number of new 
car sales for the first four-month 
period of 1931 by a fair margin this 
year. We are all set to make money 
this year, what with a nearly per- 
fect condition of stock on hand, 
and a greatly increased interest in 
the new Buicks being shown by pro- 
spective customers.” 

Guy Johnson of Johnson & Strom, 
Dodge distributor, also reports an 
increased public interest in the new 
Dodge models this year. He expects 
to see an increase in both new and 


line,” he de- 





Comparative figures for December, 1930, will be found on Page 7 
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Hits Sale of New 
Motor Cars in Nebraska 





EASTERN CANADA 
CAR SALES DROP 
SHARPLY IN 1931 


(Continued from Page 1) 


to 1,005 passenger and 292 commer- 
cial, being subdivided as follows: 


| —Dec., 1931— 


large number of out-of-town folks, | 


displayed since the first of the | 








Passen- Com- 


ger mercial 
GREED co vcvvcceceet 796 220 
GE din t'b ka cca vee 156 45 
New: Brunswick ..... 42 18 
Nova Scotia ........ 11 9 


Not reported 
Totals 1,005 292 

A detailed analysis of 1931 and 
1930 sales show that Ford passenger 
sales in the year just closed suf- 
fered to the extent of a loss of more 
than ten thousand units, while 
Chevrolet made a gain of better 
than seven hundred units. At the 
end of the year Chevrolet was 
leading Ford by a margin of slight- 
ly less than two hundred. The 
General Motors organization as & 
whole, including cars in all price 
classes, closed the year with a loss 
of slightly less than two thoisand 
units out of a total of 25,431 cars 
sold the previous year. 

Auburn made a gain of better 
than 100 per cent. Generally speak- 
ing, however, sales of imported cars 
suffered heavily last year, due to 
the unsettled condition of the tariff 
in the early part of the year, and 
later by an almost prohibitive tariff 
placed on American cars by the Ca- 
nadian government in September. 

In the commercial car field Ford 
lost heavily, taking a drop of 1,500 
units from his 1930 registration fig- 
ure of 5,566. Chevrolet’s decrease 
was roughly 400 units from 3,732 
sold in 1930. Increases, in some 


Pr. Edward Isl 


used car sales in 1932 over last year, 
with the largest number of sales 
coming in the second and third 
quarters. 











Studebaker 





Stewart 








cases of but one or two units, were 
shown by Diamond T, Dodge, 
Studebaker, International, Gotfred- 
son and Willys-Knight. 

The following are total new com- 
mercial car sales in Eastern Can- 
ade for the years 1931 and 1930: 








1931 1930 
Chevrolet ...... covse See 3,372 
Diamond T ....... ° 168 119 
DIOGBS cic cccccccveces 602 585 
PARED cccseses o0eeee ° 5 147 
Federal ..... seeseuve 55 96 
BORG . cee sccceecseeses 4,000 5,566 
GH. Be DG. cosccvccvocs 583 809 
Gotfredson ........5 39 37 
International ........ 421 327 
BOPIOMG occcoceccves ° 33 40 
BNO csv ccBeccvcenecss 122 133 
REIBY occccccccsccces ‘ 5 2 
BEE snvin'e 6053000060800 354 503 
Republic ..ccccccees ‘ 10 10 
FRUGDY onc ciccccccccese 392 507 
POE: Ses vvecccocce 70 139 
Studebaker .......0.. 280 79 
MEEEDE siiccsssvacess 31 224 
WEG cc ccc ccccsccccs 151 332 } 
Willys ...cccccccccces 83 <u 
Willys-Knight ....... 30 28 
Unclassified ......... 216 §11 

OEE » caéeeacneandie 10,973 14,126 


Figures for the Western provinces 
are not yet available. 


OFFERS BILL TO REDUCE 


Richmond, Va., Jan. 28 (UTPS).— 
Representative R. F. McMurran of 
Portsmouth introduced a bill in the 
Legislature which would reduce the 
present automobile license rate of 
70 cents per 100 pounds to 50 cents, 
and cut the license tag fee of one- 
half-ton and one-ton trucks $5 each. 


STAGES INDIVIDUAL SHOW 

Palisades Park, N. J., Jan. 28.— 
Owing to the fact that there is no 
automobile show held in eastern 
Bergen county, Anton & Mersch 
Motors, Inc., Chrysler dealership of 
408 Broad St., Palisades Park, has 
arranged a special exhibit of all 
Chrysler models at its showrooms 
this week. 





1 Car Registration Statistics, December, 1931 


Commercial Car figures do not include busses. 


States 




















































































































































































































































Alabama | ; 5 51 2] | l | l l 136|Alabama 
Arizona] a oe 27 : i on ee Ee ee i ae | tT ~ §3\Arizona 
A ce ee ee he | ‘| oe | 12|Arkansas 
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PARTS, EQUIPMENT 
SHOW TO BE HELD 
IN-PHILA. MARCH 8 


(Continued from Page 1) 


covering equipment, tools and re- 
placement ° 

The Philadelphia jobbers that will 
participate are: E. P. Rotzell Com- 
pany, Auto Gear and Parts Com- 
pany, J. H. McCullough & Son, 
Gaul, Derr & Shearer Co., George 
W. Nock Company, Westinghouse 
Electric Company, Casanave Supply 
©ompany, Berrodin Auto Supply 
Company, and Philadelphia Motor 
Accessories Company. A new feature 
this year will be the participation 
of associate jobbers, as follows: 
Heimbach Auto Supply Company, 
Camden, N. J.,; Taylor Auto Supply 
Company, Wilmington, Del.; Whar- 
ton & Barnard, Milford, Del., and 
Royer & Ziegler, Norristown, Pa. 
It was decided to extend an in- 
vitation to neighboring jobbers 
within a radius of seventy-five 
miles, giving their dealers an op- 
portunity to attend. The neighbor- 
ing jobbers thus will have an op- 
portunity to take part in the show 
on a basis which, if taken advantage 
of, could be highly profitable 
through the education of their 
salesmen, Maintenance equipment 
of the latest types will be shown in 
operation and thoroughly explained 
by the manufacturers’ representa- 
tives. Invitations are being made 
up at this time to be sent to a 
master list of manufacturers, ap- 
proximating 140 to 150 names. Ac- 
companying each invitation will be 
an application for space at the show, 
which has the approval of the Dual 
Sanction Committee of the M., E. 
N. A. and the N. S. P. A. 

Whetting interest in the show and 
arousing strong curiosity is a new 
catch phrase to be featured in the 
direct mail advertising going to 
dealers. This shows a cut resembling 
a coin, bearing the inscription: 
“Cash in on the 5 M’s for 1932.” 
Posters and cards in red and black, 
placed about the show place, also 
will bear this phrase. 





“What are the ‘5 M’s’?” will be 
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the natural query. The jobbers’ 
salesmen will be told the answer at 
a meeting and dinner on February 
8, one month before the show opens, 

Mr. McConnell has invited to this 
meeting Wilbur Van Sandt of Van 
Sandt, Dougdale & Corner, Balti- 
more, Md., and A. Ralph Sandt of 
the N. S. P. A. in Detroit. 

The literature for the show is 
about to go on the press. It will 
consist of four pieces—a mailing 
card, 514x7 inches, which will be 
sent out first; a standard size poster 
and two mailing cards—with plenty 


|of stickers for the jobbers, in addi- 


tion to tickets for the show to give 
out to the trade. The direct mail 
will be sent to dealers, repair men, 
fleet owners and others in the auto- 
motive merchandising field. Each 
jobber’s representative will wear a 
green and white badge bearing his 
name, that of his firm and the 
word's “Equipment and Parts Show 
—5 M’s—1932.” Guest jobbers will 
wear similar blue and white badges, 
while those of manufacturers will be 
orange and white. Jobbers’ salesmen 
will co-operate with manufacturers’ 
representatives in the various dis- 
play booths. Spaces will be allotted 
to manufacturers from 8x10 feet up 
to an area suitable for the proper 
display of their merchandise. 

It is felt assured that guest job- 
bers will bring to the show as many 
of their dealer organizations as pos- 
sible, as it is realized dealers must 
put in modern equipment to survive 
in the competitive struggle; also, 
that principles in the various divi- 
sions concerned will bring their me- 
chanical forces in order to famil- 
iarize themselves with operation of 
the new tools and devices. 


IN NEW QUARTERS 

Evansville, Ind., Jan. 28.—Robert 
B. Webster, owner of the R. B. 
Webster Company, G. M. C. truck 
distributor in southern Indiana and 
Illinois and western Kentucky, has 
transferred all departments of the 
business from 2d and Goodsell 
Streets to 15 Northwest 8th St. 
CLASSIFIED ADVERTISEMENTS 
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NASH, HOME TO MARK 
68TH BIRTHDAY, SEES 
TREND TO RECOVERY 


(Continued from Page 1) 


come home te spend the day with 
his family here. 

His visits throughout the country 
have established great confidence 


in his mind in the trend toward 
recovery, he declared. 

“Like medicine, depressions in 
business are hard to take, but the 
sooner the dose is swallowed the 
sooner recovery begins,” he says, 
“and the past two years should put 
our future on a healthier basis for 
resuming the forward and upward 
progress of the country’s agri- 
cultural, industrial and financial 
condition. 

“I anticipate conservative but 
steady improvement in practically 
all lines of business during the year 
and a gradual stabilization of both 
public demand for manufactured 
goods and of its supply.” 


FEDERAL COURT RULING 
ON U. S. CAR SEIZURE 
WILL WORK HARDSHIPS 


(Continued from Page 1) 


of the friend, he faces summary con- 
fiscation of his automobile. 

The unusual decision is in the case 
of United States vs. One Town Car, 
owned by John Thill of Blaine, 
Wash., the car being seized by the 
government last August. Customs 
agents found small quantities of 
narcotics in the possession of a 
woman who was a passenger. The 
judge has ordered the car forfeited 
to the government. 

Attorney for Thill plans an ap- 
peal to the United States Circuit 
Court, saying, “The decision. simply 
means that a car owner will have 
to search all passengers before cross- 
ing the border, which is apt to prove 
embarrassing.” 





Interest Keen in New Cars, 
Say Salt Lake City Dealers 


| 


(Continued from Page 3) 


of proportion to the interest dis- 
played in the 1932 models, but prac- 
tically every one is agreed that they 
are an indication that business will 
be pretty good this spring. A num- 


ber pointed out as a reason for the 
delay in buying that Salt Lake City 
and territory is in the grip of 
winter. 

There were a number of man- 
agers who did not think the New 
York show was responsible for 
stimulating interest in new models 
here because of the great distance 
from that city. Others, however, 
thought that the publicity given the 
show had quite a lot to do with the 
interest in the 1932 models in this 
section. Of course, all agreed that 
placing the cars on view and invit- 
ing everybody to see them had a 
great deal to do with stimulating 
the interest that was aroused. 

Several firms reported a good de- 
mand for used cars during the first 
three weeks in January, but some 
said used cars were very slow. The 
market for used cars has been better 
in the smaller and medium priced 


TWO-DAY CHEVROLET 
SESSION SUCCESSFUL | 


| 
Cleveland, Jan. 28.—A _ two-day 
district meeting of Chevrolet dealers 
and their salesmen came to a suc- 
cessful close here Friday with in- 
dicated results greatly pleasing exe- 
cutives of the Chevrolet Motor Com- 
pany, who were in attendance. 
Better dealer management was 
the keynote of the meeting. Con- 
ferences with retail salesmen 
stressed the importance of utiliz- 
ing modern merchandising methods. 
W. E. Holler, assistant general 
sales manager of the Chevrolet Mo- 
tor Company, directed the meeting 
Thursday. A. F. Young, Flint 
region manager, and Weston Cutter, 
Cleveland zone manager, were hosts. 
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machines than in the heavier cars. 
Collections were described as from 
fair to very bed. No one said they 
were good, 

In spite of the business depression 
and the thrust which it has dealt 
the automobile industry, not many 
failures have occurred in the ranks 
of Salt Lake City’s automobile deal- 
ers, while a few of them have con- 
structed new and bigger establish- 
ments in the recent past. 

The outlook for this territory in 
1932 is improved as a result of the 
heavy falls of snow in November, 
December and so far in January. 
This means an abundance of irri- 
gation water for the crops, and big 
crops will mean more sugar beet 
manufacturing, more canning and 
jam making, more hauling for the 
railroads, etc. as well as more 
money from the produce shippers of 
the state. 


FITTING the 
TRUCKS 


to the job and not the 
job to the trucks is the 
winning policy! 





But matching power units 
to the exact haulage re- 
quirements of every in- 
dustry with precision, de- 
pendability and economy 
is a task that can be 
handled only by an or- 
ganization possessing the 
experience and stability 
of the 


BROCKWAY MOTOR TRUCK 
CORPORATION 


Cortland 


New York 





New Commercial Car Registration Statistics, December, 1930 


This table is repeated for comparative purposes only, figures for December, 1931, will be found on Page 6. 
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Riding Comfort Features 
S.A.E. Meeting Discussion 


(Continued from Page 1) 


At the riding comfort session, pre- 
sided over by H. C. Snow, Dr. F. A. 
Moss of George Washington Univer- 
sity related the newest develop- 
ments in riding qualities research. 

In his talk Dr. Moss brought out 
further results obtained with the 
“Wobblemeter” particularly with re- 
spect to its use in studying the ef- 
fects of human fatigue in flying, 
after strenuous exercise, after vary- 
ing periods of sleep and especially 
after long distance automobile 
riding. 

Dr. Moss was followed by W. S. 
James of Studebaker, who described 
the results achieved with thermo- 
statically regulated shock absorbers. 
These new shocks, according to 
James, automatically maintain the 
correct control of spring movements, 
regardless of changes in fluid tem- 
peratures, Heretofore hydraulic 
shocks have been erratic in their 
action under extremes of tempera- 
ture, owing to the fact that in cold 
weather the fluid becomes so stiff 
that the action is over severe, while 
at the opposite extreme, namely, 
in hot summer weather or after 
prolonged riding on rough roads, 
even in moderate weather the thin- 
ning of the oil causes the shocks to 
have to> much freedom. 

The thermostatic control com- 
pensates for these changes in the oil 
viscosity regardless of how they come 
about in such manner as to produce 
the best action at all times. The 
discussion brought about a com- 
parison between the automatic com- 
pensation as obtained by the thermo- 
static device, in comparison with the 
manually controlled types which | 
have recently appeared whereby the 
driver is able to increase or decrease 
the checking actions of the shocks | 
by the touch of a lever on the 
steering column. With reference to 
this Mr. James pointed out that 
while this control did permit of 
adjustments for different types of 
road as well as for temperature, the 
thermostatic type possesses the ad- 
vantage of not depending upon the 
driver’s judgment and not requir- 
ing his attention to this additional 
feature of control. 

The other meeting, presided over 
by F. K. Glynn, retiring chairman 
of the transportation and mainten- 
ance activity, was given over en- 
tirely to the paper by Joseph 
Geschelin, engineering editor of 
Automotive Industries, on the sub- 
ject of “Repair and Junking Stand- 
ards Needed for Economy and 
Service Work.” 

The afternoon session, under F. 
R. Buckendales’ chairmanship, con- 
Sisted of an address by Col. E. S. 
Stayer of the United States Army 
on power plants and their rela- 
tion to the military motor trans- 
port of the army, and a description 
of ‘the V-12 engine developed by 
the American La France and Foam- 
ite Corporation presented by Hu- 
bert Walker. The talk by Col. 
Stayer was delivered in picturesque 
and dynamic language characteris- 
tic of the commanding officer of 
the motor transport base repair 
depot at Camp Holabird, Md. He 
explained the difference in re- 
quirements for motor transport 
power plants in military service in 
contrast with those in commercial 


‘ pursuits, stating that for satisfac- 


tory operation the army requires 
that heavy motor trucks shall be 
able to operate most ef the time 
over terrain remote from the road, 
through shell holes and over soft 
earth, maintaining a constant speed 
of 35 miles an hour under all con- 
ditions and being capable of climb- 
ing and stopping on grades of as 
much as 65 per cent. 

Walker described the 230 horse| 
power twelve cylinder La France en- | 
gine and explained that while 
pacifically developed for use in fire 
apparatus, it was expected to have 
a wider field of application in high 
speed transport of goods and pas- 
Ssengers. One of these monsters, 
Partially disassembled and numer- 
ous of its parts were displayed at 
the rear of the room. 

In the evening there also was a 
military atmosphere, being devoted 
to a paper on “Speeding Up the 
Army in the Air” by Brig. Gen. H. 
C. Pratt, chief of the material divi- 
sion, United States Army Corp, 
Wright Field. Gen. Pratt was intro- 


duced by William B. Mayo chief 
engineer of the Ford Motor Com- 
pany, who was chairman. 


BIRMINGHAM DEALERS 
FIND BANKS WILLING 
TO AID FINANCIALLY 


Birmingham, Ala. Jan. 28 
(UTPS).— Automobile dealers in 
Alabama seeking credit at banks 
will receive a sympathetic ear, a 
survey of bank officials conducted 
by a correspondent for Automotive 
Daily News reveals. Banks are 
quite willing to lend money to auto- 
mobile onccerns which show a satis- 
factory statement just as any other 
merchant would do. 

Banks, however, are reluctant to 
handle individual paper, because, as 
one bank president described it, “It 
is not really bank paper.” Another 
bank declared that quite a bit of 
individual automobile paper was be- 
ing carried. 

The president of one of Birming- 
ham'’s leading banks explained the 
paper situation as a situation for 
the automobile dealers and finance 
companies to handle. 

“A bank really isn’t the proper 
concern to handle paper on long 








terms. Most of the paper issued by 
dealers runs twelve months, and 
banks cannot afford to take this 
in large quantities, because it really 
isn’t banking paper,” he declared. 

In Birmingham there are numer- 
ous finance companies in addition 
to the General Motors Acceptance 
Corporation, and others nationally 
known. These concerns are owned 
and operated by local capital and 
are the proper concerns to handle 
these long-term_notes, this bank 
president said. 

The bank will, however, look with 
favor upon a financial statement 
of an automobile dealer containing 
accounts r thirty days or less. 
Paper of this sort comes under the 
classifiaction used by the official 
as “banking paper.” 

“I wish you would make it dis- 
tinctly clear that we, as a bank, 
would just as quickly lend an anto- 
mobile dealer money as we would 
any other dealer in any other busi- 
ness. I refer to dry goods, drug 
stores, jewelers and the average type 
of merchant, We have no grudge of 
any sort against automobile dealers 
when it comes to considering loans,” 
the official said, 

There is.only one thing weighed 
and that is the statement of the 
applicant for loans. The statement 
must be satisfactory to the bank. 
The same applies to not only the 
automobile dealers but to merchants 
of every type. 

Another president declared that 
automobile concerns were considered 
just as safe as any other merchant 
The finanial statements are the 
judges, not the banks, he Said. 

“We handle a certain amount of 
paper although we don’t make a 


general practice of handling it. 
We've got to know something about 
the paper before we accept it, and 
we've got to know something about 
the automobile dealer,” he said. 

This bank has made a practice of 
handling a certain amount of paper 
for a number of years and will con- 
tinue to do so, he also said. 

Bank officials in the Birmingham 
district are somewhat optimistic 
over the business outlook for the 
automobile dealer. This is in spite 
of the many circumstances, includ- 
ing two closings the day this survey 
was made by Automotive Daily 
News. 

The closing of these two banks 
will hurt, of course, but they are 
considered solvent by bank officials. 
Officials of the defunct banks decid- 
ed to close the doors for the protec- 
tion of depositors and stockholders. 

It was agreed by all bankers inter- 
viewed that prospects for an active 
spring in the automobile business in 
Alabama looms. New models with 
radical changes making old models 
obsolete and reduction of prices are 
going to encourage trading in of 
old models, they feel. 

The used car problem is still 
baffling bankers here. They admit 
they are stumped for a method to 
help the dealers to a _ solution. 
Higher prices, in the opinion of one 
banker, is the solution. Used cars, 
in a number of instances in Birm- 
ingham, are selling at prices which 
hardly leave the dealer a fair mar- 
gin of profit, he said. 

On the other hand, if prices are 
raised it will probably mean larger 
stocks of used cars. Before the 
credit standing of automobile deal- 
ers is improved to any great extent 


this problem must be solved, a 
banker said. 

The attendance at the New York 
show, which was the greatest in 
years, is encouraging, and, with local 
shows getting under way in Febru- 
ary throughout the South, buying 
should be increased, it wa. said. 
Bankers admit, however, that spring 
business will be no bed of roses, and 
the dealers must do some hard work 
in selling new models. 

There have been few automobile 
dealer failures in the Birmingham 
district during the last twelve 
months and bankers look upon this 
as a good indication of the stability 
of the leading automobile dealers. 

“In Birmingham we have a group 
of dealers that compares favorably 
with any in the country. They have 
compiled sales records that are en- 
viable and their financial statements 
are satisfactory. We are always 
glad and willing to talk business 
with any of them,” a banxer said. 

“Bankers realize that companies 
having $25,000 statements a few 
years ago and having the same 
statements today are few. We don’t 
expect it,” he said. 


HILTZ NAMED ROCKNE 
DEALER FOR BOSTON 
Boston, Mass., Jan. 28.—J. Roy 
Hiltz, Inc., has been named Boston 
dealer for the New Rockne Six. 





E. W. KOLARSEY RECOVERS 

Irvington, N. J., Jan. 28—E. W. 
Kolarsey, Auburn-Cord dealer for 
Irvington, has returned to his desk 
after an absence of several weeks, 
having gone through an operation 
for appendicitis. 





Still time to sell more 


Many manufacturers in the indus- 
try who want to do more business 
at the Chicago show have ample 
time for the preparation of copy 
and layouts for the issues of Auto- 
motive Daily News. Get your copy 
to us two days before publication 





Saturday ----- 
Monday - - - « - 
Tuesday - - - = - 
Wednesday - - - 
Thursday - - - - 
Friday ------ 


Extra distribution 


shows, dealer meetings, 
tions, etc., also extra mailings to 


Automotive Daily News 


CHICAGO 
SHOW ISSUES 
PUBLICATION DATES 


date and it will be in time. 
be seen by thousands who attend 
the show and thousands who are 
unable to attend. 





- January 30 

February 1 
- February 2 
- February 3 
- February 4 
- February 5 


at hotels, at the 
conven- 


dealers, jobbers, fleet owners, etc. 


Closing Dates: Two days pre- 
ceding dates shown. 
vance notice giving exact size 
of space, copy will be accepted 
up to 9 a. m. one day preceding. 





On ad- 


It will 


As in the past, Automotive Daily 
News. will be the only business 
paper, with up-to-date news and 
features, to be distributed at hotels, 
dealer meetings, at the show, ban- 
quets, conventions, etc., every day 
during show week. 
more dealers and want to sell more 
goods, do it during the show, when 
interest is hot, when more in the 
trade will see your copy. Costs no 
more than regular issues. 


If you want 


